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An overview of how the real estate market 

performed in 2020 on a national, regional, 

and local level.
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2020 was a year unlike any other. Though the 
year was filled with unprecedented tragedy, 
trials, and tribulations, there were moments 
of joy worth celebrating—new babies were 
born, a record number of dogs were adopted, 
and many experienced the undeniable joy 
of purchasing a new home. With a sense of 
gratitude and optimism, we offer this glance 
in the rearview mirror at the year that was 
2020—we look back to move forward.  

As you move through this report, you’ll 
find that we’ve analyzed national, regional, 
and local data. We’ve extracted the most 
meaningful and useful bits to share with you. 
In our community section, we highlight the 
way our local neighborhoods came together 
to support one another. And lastly, I offer you 
a bird’s eye view of my niche market—spotting 
trends and sharing statistics. 

My dedication to our community and you, my 
cherished clients, is stronger than ever. I’d love 
to talk to you about this report, and what it 
may mean for you and your home specifically. 

Joan Nester
Associate Broker
999.999.9999
joan@nestrealty.com
nestrealty.com/joannester

Joan

LOOKING BACK TO LOOK FRWARD

We have worked with Joan to 

purchase two homes. They have 

been consistently excellent to 

work with. They helped us with 

our very first home, walking us 

through the first-time home 

buying process and giving us 

excellent guidance along the 

way. They also helped us sell that 

house for our asking price when 

we moved.

JOHNATHAN SMITH
happy cl ient since 2018

2020 was a year unlike any other. Though the year was filled with unprecedented tragedy,
trials, and tribulations, there were moments of joy worth celebrating—new babies were born, a
record number of dogs were adopted, and many experienced the undeniable joy of purchasing
a new home. With a sense of gratitude and optimism, we offer this glance in the rearview mirror
at the year that was 2020—we look back to move forward.

As you move through this report, you’ll find that we’ve analyzed national, regional, and local
data. We've extracted the most meaningful and useful stats and trends to share with you. One
trend that will never change is my commitment to my friends, clients, and our local community.

Questions about this wrap-up? I’d love to discuss what it may mean for you and your home
buying or selling needs.

LOOKING BACK TO LOOK FORWARD

NEST REALTY FREDERICKSBURG
530 Princess Anne St  |  Fredericksburg, VA 22401  |  540.684.1344
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HOW’S THE MARKET national level

At the start of every year, we pour through sales charts, look back at our goals, and check how we’ve 

done on our predictions for the past year. We do our best to prepare our agents for the new year. As we 

launch into 2020, we know that we’ve completed a year that was in all accounts better than expected. 

From an economic standpoint, there is no question that a year ago we were expecting higher interest 

rates and a slowing (not severe, but noticeable) of our real estate sales markets. This just didn’t happen 

in much of the country. Sales volume throughout the Charlottesville Association was up just over 5.5%, 

and the number of sales was up more than 4%.
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At the start of every year, we pour through 

sales charts, look back at our goals, and check 

how we’ve done on our predictions for the 

past year. We do our best to prepare our 

agents for the new year. As we launch into 

2020, we know that we’ve completed a year 

that was in all accounts better than expected. 

At the start of every year, we pour through 

sales charts, look back at our goals, and check 

how we’ve done on our predictions for the 

past year. We do our best to prepare our 

agents for the new year. As we launch into 

2020, we know that we’ve completed a year 

that was in all accounts better than expected. 

COOKIE JARS GIVEN
Over 400 cl ients were 

extremely happy to 
receive a jar of Nest 

Cookie Mix during 2019.
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HOW’S THE MARKET national level

No question is asked of Realtors more frequently than “How’s the Market?” Whether a person is buying, 

selling, or just wondering how their real estate investments are weathering, the real estate market is a 

massive indicator of the financial health of our nation in general. Over the last century, there has been 

no greater tool for generational wealth growth than real estate. It has enabled savings across a huge 

percentage of our population, and continues to be a key component of the American Dream. But what 

drives the market? And what do we as Nest agents look at to answer that question: “How’s the Market?”

There are hundreds of indicators economists use to predict everything from pork belly futures to 

framing lumber prices, and dozens can be used to identify factors that will impact real estate. But there 

are three simple numbers we look at constantly to measure where we are and what to expect from the 

year ahead:
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Interest Rates

For more than five years, we have thought 

that interest rates can’t possibly stay down. 

Instead, they just keep getting lower. Thirty-year 

mortgages are below three percent in many 

locations, which is not just low, but unheard of. 

This singular number is in many ways keeping 

the purchase market flowing. Home prices have 

been driven up and up by purchasers capturing 

rates unlikely to be seen again in our lifetime. A 

loan today on the median home in the U.S. costs 

$140 less every month than the same loan just 

one year ago, and $300 less than loans at the 

end of 2010.

Consumer Confidence

Consumer confidence refers to whether the 

general population believes our country is 

headed in the right direction economically. The 

easiest number to look at to find this information 

is the Consumer Sentiment, an index published 

by the University of Michigan. The drop between 

February and April last year was precipitous, 

following the spikes of joblessness and fear over 

the coronavirus. But, very quickly, the sentiment 

began increasing; while nowhere near recovered 

from the spring, the trend is moving in the right 

direction. Success in keeping COVID-19 at bay 

will be a major driving force here.

Unemployment Rates

Simply put, if consumers have jobs, can afford to buy homes, and think the future is rosy, real estate 

is an active market. Otherwise, the market slows down. Since we exited the Great Recession, and up 

until COVID-19, this country has been on a roll. And, in fact, in the face of a global pandemic, we have 

sustained remarkable stability among the home buying public. 

Unemployment rose dramatically during March 2020 as we entered a national shutdown. While the 

losses in jobs have not been fully recouped, we have now seen seven straight months of improvement. 

Many of the jobs lost were lower paying jobs not held by traditional buyers. Negatively, this means a 

greater wealth gap and greater inequities. 

IN
D

E
X

D A T E

2010

D A T E

R
A

T
E

30 YR 15 YR



2008
Nest Realty 
is founded 
in Virginia 

2018
Nest Realty
expands to 
Tennessee

2020
Nest Realty
expands to 
South Carolina

2014
Nest Realty
expands to 
North Carolina

2019
Nest Realty
expands to 
Kentucky

2021
Nest Realty
expands to 
Arizona

5,000+ 
In 2020, Nesters 

helped more than 
5,000 clients buy 

and sell their homes.

THERE’S NO PLACE LIKE NEST

nest·er
/’nestər/

$1.8B+ 
Nesters produced 

more than $1.8 
billion in total sales 

in 2020.

700+  
We’ve supported 
more than 700 
local businesses 

throughout  
the years.

noun: Nester
plural noun: Nesters

People motivated not 
by planting yard signs 
or winning awards, but 
by helping clients and 

communities. 

394 Nesters and 
counting!

OUR FLOCK 
HAS GROWN
You can now find 

Nest Realty 
in 19 cities.
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NEST REALTY CHARLOTTESVILLE

our core values
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NEST REALTY ASHEVILLE

our core values

There are a lot of real estate 
brokerages, but there is only 
one Nest. And there’s a reason 
for that. We were founded to be 
different. We live, work, and play 
under a philosophy that buying 
and selling property is about the 
client, not the transaction. We 
improve the home buying and 
selling experience by combining 
the latest technology and the 
best Brokers to make the process 
more transparent, more efficient, 
service-focused, and fun!

TOP THREE FIRMS
Out of 248 firms in our 
local board of Realtors, 
we are in the top three 
for total transactions!

3
VOLUME ($) GROWTH
Nest Realty Ashevil le’s 

total transaction volume 
grew 65% from 2019 

to 2020.

65%
HAPPY CLIENTS

More than 600 total 
closings in 2020 made our 

sel ler and buyer cl ients 
very happy.
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NEST REALTY ASHEVILLE

our core values

There are a lot of real estate 
brokerages, but there is only 
one Nest. And there’s a reason 
for that. We were founded to be 
different. We live, work, and play 
under a philosophy that buying 
and selling property is about the 
client, not the transaction. We 
improve the home buying and 
selling experience by combining 
the latest technology and the 
best Brokers to make the process 
more transparent, more efficient, 
service-focused, and fun!

TOP THREE FIRMS
Out of 248 firms in our 
local board of Realtors, 
we are in the top three 
for total transactions!

3
VOLUME ($) GROWTH
Nest Realty Ashevil le’s 

total transaction volume 
grew 65% from 2019 

to 2020.

65%
HAPPY CLIENTS

More than 600 total 
closings in 2020 made our 

sel ler and buyer cl ients 
very happy.
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NEST REALTY CHARLOTTESVILLE

Money donated to the 
UVA Children’s Hospital 

in 2020, bringing our 
total over the years to 

$113,080.

$18,615
At Nest, our average 
days on market is the 
best of any of the top 
five l ist ing offices in  

our MLS.

47.5
The number of  
Friends of Nest 

marketing pieces 
mailed to  

cl ients in 2020.

38,757
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NEST REALTY FREDERICKSBURG

HONEY JARS GIVEN
Almost 400 cl ients, 

customers, and friends 
enjoyed our local honey 

jars in 2020.

383
PETS

Nesters love pets and 
almost al l  have at least 

one at home.

61
HOME DESKS

2020 is the year of 
working and learning from 
home and Nester famil ies 

are no exception!

53

our core values

Our values are simple: 
Treat everyone with 
respect, always go at 
least one degree above 
expectations, and provide 
exceptional service at 
every level. At the end 
of the day, Nest Realty is 
looking to raise the bar 
from what Realtors and 
clients expect out of their 
real estate brokerage. 
We’re doing just that, and 
we’re so happy you are a 
part of it. There’s No Place 
Like Nest.



HOW’S THE MARKET charlottesville, va

At the start of every year, we pour through sales charts, look back at 

our goals, and check how we’ve done on our predictions for the past 

year. We do our best to prepare our agents for the new year. As we 

launch into 2020, we know that we’ve completed a year that was in 

all accounts better than expected. 

From an economic standpoint, there is no question that a year 

ago we were expecting higher interest rates and a slowing (not 

severe, but noticeable) of our real estate sales markets. This just 

didn’t happen in much of the country. Sales volume throughout the 

Charlottesville Association was up just over 5.5%, and the number of 

sales was up more than 4%.

At Nest, we’ve been the most productive firm in the area for seven 

years now, and every year we continue to be excited by our growing 

family of clients. This year, across Albemarle and Charlottesville, Nest 

represented a buyer or a seller in more than 39% of all transactions. 

When you include our offices across the Mid-Atlantic, it took from 

our founding in 2008 until 2018 for us to close our 10,000th home 

sale. Just one year later, we reached the 15,000 milestone. We hope 

not to slow down in 2020.

AVERAGE SALES PRICE- 
ALL PROPERTIES

$409,161

AVERAGE SALES PRICE-
ATTATCHED HOMES

$339,149

AVERAGE SALES PRICE-
DETACHED HOMES

$446,300

trends at a glance

HOW’S THE MARKET asheville area

At the start of every year we pore through the data from the past to 

fully understand trends and analyze the state of our housing market. 

We check how we’ve done on our predictions from the past year and 

do our best to prepare ourselves for the new year.

 

We use this knowledge to help our clients with predicting what 

buying and selling will look like in the upcoming months and even 

years. Of course, we can never predict all variables, like a pandemic, 

but knowing what the trends are helps us with adjusting when we 

are thrown a curve ball. As we launch into 2021, we know that we’ve 

completed a year in real estate that was in all accounts MUCH better 

than expected. 

 

From an economic standpoint, there is no question that we were 

expecting higher interest rates and a slowing of our real estate sales 

markets as we came into 2020. This just didn’t happen, even with 

a pandemic. COVID-19 caused many to literally “head for the hills” 

of WNC for permanent residency or to have a getaway in times like 

these. 

In 2020, Total Sales throughout Asheville MSA were up just over 9%, 

and the Total Sales Volume was up more than 20%. 

Nest Realty Asheville’s Total Sales were up 53%  and Total Sales 

Volume ($) up more than 65%.

trends at a glance

AVERAGE SALES PRICE- 
ASHEVILLE MSA

UP FROM $333,108 
 IN 2019

$376,305

AVERAGE SALES PRICE- 
RURAL BUNCOMBE 

(properties excluding Ashevil le) 
UP FROM $355,570  

IN 2019 

$393,647

AVERAGE SALES PRICE- 
ASHEVILLE CITY 

PROPERTIES UP FROM 
$379,890 IN 2019

$435,441

HOW’S THE MARKET charlottesville, va

As we start into 2021, all of us here at Nest Realty hope that you 

and yours have weathered the past year healthy and well. Nothing 

contained in the following pages is more important than that. Our 

thoughts are with all those in our communities who are hurting right 

now, and whose families have been irrevocably changed. 

If you’ve received our Nest Report in the past, you’ll notice that 

this year’s report looks quite a bit different than in previous years. 

Don’t worry, we still live and breathe national, regional, and local real 

estate market trends; but, if 2020 taught us anything, it is that we 

need to draw attention to some of the local partner businesses and 

organizations that serve the Charlottesville area. Our communities 

are a patchwork of uniquely blended talents, cultures,  people, and 

organizations, and a goal of ours in 2021 is to shine a light on them 

even more, starting right here. 

Whether you’re a past, current, or future Nest client or customer, a 

Friend of Nest, or just interested in the Charlottesville real estate 

market, thank you for taking the time to look through this summary 

of our last year. We stand ready to answer any questions you may 

have, and wish each of you a very safe and healthy 2021. 

AVERAGE SALES PRICE- 
ALL PROPERTIES

UP FROM $378,363 
 IN 2019

$416,135

AVERAGE SALES PRICE-
ATTACHED HOMES
UP FROM $318,733 

 IN 2019

$337,303

AVERAGE SALES PRICE-
DETACHED HOMES
UP FROM $412,258 

 IN 2019

$455,380

trends at a glance

HOW’S THE MARKET fredericksburg, va

2020 has been nothing if not surprising and interesting. After a 

strong start to the real estate market in January, the COVID-19 

pandemic hit in March and we braced for a downturn in the 

market. Well, that did not come to fruition! The real estate market 

continued to attract buyers and sellers despite increased protocols 

for safety. Buyers, sellers, and Nest agents proved ready to take on 

the challenge of selling homes during a historic and unprecedented 

world event. 

Fueled by low interest rates and time to pause and reflect on what 

we really needed in our homes, 2020 turned out to be a banner year 

for Nest Realty Fredericksburg. Teleworking and virtual school were 

the top factors for many of our clients looking to buy and sell. The 

desire to be closer to family, and in some cases further away, was 

also a top determining factor of entering the real estate market. 

Nest Realty agents reported the need for home offices, room for 

multiple work stations, and proximity to amenities as their clients’ 

top priorities. 

Throughout 2020, Fredericksburg and Culpeper have demonstrated 

just how special and resilient this area is.

AVERAGE SALES PRICE- 
ALL PROPERTIES UP 

FROM $336,925 IN 2019

$367,538

AVERAGE SALES PRICE-
ATTACHED HOMES UP 

FROM $256,000 IN 2019

$276,000

AVERAGE SALES PRICE-
DETACHED HOMES UP 

FROM $353,000 IN 2019

$386,000

trends at a glance
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HOW’S THE MARKET charlottesville msa data

-13.4%

2019 % 2020

Avg. Days on Market 58.1 3.4 60.1

Avg. Price per Sq. Ft. $166.34 8.1 $179.76
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From 2019 to 2020 

the total sales for all 

properties is down 

-13.4%. On average 

3,694 properties sell 

every year in the 

Charlottesville MSA. 

From 2019 to 2020 

the average sales 

price increased by 

8.1%. The average sales 

price over the past 

five years has been 

$379,395. 

5 YEAR AVERAGE
In the past five years on avergae  a listing 

has stayed on the market for 64 days before 

closing. The average price per square foot 

has been $162.83

attached vs. detached

8.1%

-25.3%
From 2019 to 2020 

the total sales for all 

properties is down 

-25.3%. On average 

610 properties sell 

every year in the 

Charlottesville MSA. 

From 2019 to 2020 

the average sales price 

increased by 6.4%. 

The average sales 

price over the past 

five years has been 

$309,399. 

6.4%

2019 % 2020

Avg. Days on 
Market 37.5 18.1 44.3

Avg. Price per 
Sq. Ft. $166.69 1.7 $169.54

-11.2%
From 2019 to 2020 

the total sales for all 

properties is down 

-11.2%. On average 

2,780 properties sell 

every year in the 

Charlottesville MSA. 

From 2019 to 2020 

the average sales price 

increased by 8.3%. 

The average sales 

price over the past 

five years has been 

$407,016. 

8.3%

2019 % 2020

Avg. Days on 
Market 61.6 0.5 65.7

Avg. Price per 
Sq. Ft. $164.69 10.0 $181.20
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HOW’S THE MARKET asheville msa data

9.5%

2019 % 2020

Avg. Days on Market 67 -11.9 59

Avg. Price per Sq. Ft. $171.22 3.93 $177.94

20192016 2017 2018 2020
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There were 8,480 

total home sales in the 

Asheville MSA in 2020 

compared to 7,742 in 

2019. This translates 

into a 9.5% increase.

From 2019 to 2020 

the average sales price 

increased by 13.0%. 

In 2020 the average 

sales price was 

$376,305 compared to 

$333,108 in 2019.

AVERAGE TRENDS
In 2020 on average a listing has stayed 

on the market for 59 days before 

closing. The average price per square 

foot has been $177.94.

city of asheville

13.0%

2.4%
There were 2,288 total 

home sales in the City 

of Asheville in 2020 

compared to 2,235 in 

2019. This translates 

into a 2.4% increase.

From 2019 to 2020 

the average sales price 

increased by 14.6%. 

In 2020 the average 

sales price was 

$435,441 compared to 

$379,890 in 2019.

14.6%

2019 % 2020

Avg. Days on 
Market 65 -21.5 51

Avg. Price per 
Sq. Ft. $217.29 7.0 $232.51

11.8%
There were 2,292 total 

home sales in Rural 

Buncombe in 2020 

compared to 2,050 in 

2019. This translates 

into a 11.8% increase.

From 2019 to 2020 

the average sales price 

increased by 10.7%. 

In 2020 the average 

sales price was 

$393,647 compared to 

$355,570 in 2019.

10.7%

2019 % 2020

Avg. Days on 
Market 65 -12.3 57

Avg. Price per 
Sq. Ft. $173.34 9.13 $189.17

TOTAL SALES VS. AVERAGE PRICE

rural buncombe
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HOW’S THE MARKET asheville msa data

9.5%

2019 % 2020

Avg. Days on Market 67 -11.9 59

Avg. Price per Sq. Ft. $171.22 3.93 $177.94

20192016 2017 2018 2020
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There were 8,480 

total home sales in the 

Asheville MSA in 2020 

compared to 7,742 in 

2019. This translates 

into a 9.5% increase.

From 2019 to 2020 

the average sales price 

increased by 13.0%. 

In 2020 the average 

sales price was 

$376,305 compared to 

$333,108 in 2019.

AVERAGE TRENDS
In 2020 on average a listing has stayed 

on the market for 59 days before 

closing. The average price per square 

foot has been $177.94.

city of asheville

13.0%

2.4%
There were 2,288 total 

home sales in the City 

of Asheville in 2020 

compared to 2,235 in 

2019. This translates 

into a 2.4% increase.

From 2019 to 2020 

the average sales price 

increased by 14.6%. 

In 2020 the average 

sales price was 

$435,441 compared to 

$379,890 in 2019.

14.6%

2019 % 2020

Avg. Days on 
Market 65 -21.5 51

Avg. Price per 
Sq. Ft. $217.29 7.0 $232.51

11.8%
There were 2,292 total 

home sales in Rural 

Buncombe in 2020 

compared to 2,050 in 

2019. This translates 

into a 11.8% increase.

From 2019 to 2020 

the average sales price 

increased by 10.7%. 

In 2020 the average 

sales price was 

$393,647 compared to 

$355,570 in 2019.

10.7%

2019 % 2020

Avg. Days on 
Market 65 -12.3 57

Avg. Price per 
Sq. Ft. $173.34 9.13 $189.17

TOTAL SALES VS. AVERAGE PRICE

rural buncombe

*The Asheville MSA includes Buncombe, Haywood, Henderson, and Madison counties. Data as of 1/5/21.
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4.4%

2019 % 2020

Avg. Days on Market 58.1 0.5 58.4

Avg. Price per Sq. Ft. $166.34 9.3 $181.77

20192016 2017 2018 2020

4,200

4,000

3,800

3,600

3,400

3,200

$420,000

$400,000

$380,000

$360,000

$340,000
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all properties

There were 4,156 total 

home sales in the 

Charlottesville MSA 

in 2020 compared 

to 3,979 in 2019. This 

translates into a  

4.4% increase.

From 2019 to 2020 

the average sales price 

increased by 10%. In 

2020 the average 

sales price was 

$416,135 compared to 

$378,363 in 2019.

AVERAGE TRENDS
In 2020 on average a listing has stayed 

on the market for 58.4 days before 

closing. The average price per square 

foot has been $181.77.

attached vs. detached

10%

-12.6%
There were 645 total 

attached home sales 

in the Charlottesville 

MSA in 2020 

compared to 738 in 

2019. This translates 

into a 12.6% decrease.

From 2019 to 2020 

the average sales price 

increased by 5.8%. 

In 2020 the average 

sales price was 

$337,303 compared to 

$318,733 in 2019. 

5.8%

2019 % 2020

Avg. Days on 
Market 37.5 32.3 49.6

Avg. Price per 
Sq. Ft. $166.69 1.8 $169.64

7.3%
There were 3,146 total 

detached home sales 

in the Charlottesville 

MSA in 2020 

compared to 2,933 in 

2019. This translates 

into a 7.3% increase.

From 2019 to 2020 

the average sales price 

increased by 10.5%. 

In 2020 the average 

sales price was 

$455,380 compared 

to $412,258 in 2019. 

10.5%

2019 % 2020

Avg. Days on 
Market 61.6 -3.7 59.3

Avg. Price per 
Sq. Ft. $164.69 11.1 $182.9

TOTAL SALES VS. AVERAGE PRICE

HOW’S THE MARKET fredericksburg msa data

19.4%

2019 % 2020

Avg. Days on Market 41.0 -31.7 28.0

New Listings 9,136 -4.0 8,768

20192016 2017 2018 2020
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There were 7,592 total 

home sales in the MSA 

in 2020 compared 

to 6,356 in 2019. This 

translates into a 19.4% 

increase. 

From 2019 to 2020 

the average sales price 

increased by 9.1%. 

In 2020 the average 

sales price was 

$367,538 compared to 

$336,925 in 2019.

AVERAGE TRENDS
In 2020 on average a listing has stayed 

on the market for 28 days before closing. 

There were 8,768 new listings.

attached vs. detached

9.1%

20.5%
There were 811 total 

attached home sales 

in the MSA in 2020 

compared to 673 in 

2019. This translates 

into a 20.5% increase. 

From 2019 to 2020 

the average sales price 

increased by 7.8%. 

In 2020 the average 

sales price was 

$276,000 compared 

to $256,000 in 2019. 

7.8%

2019 % 2020

Avg. Days on 
Market 16.4 -51.2 8

Avg. Price per 
Sq. Ft. $135.00 7.04  $144.50

19.3%
There were 6,392 total 

detached home sales 

in the MSA in 2020 

compared to 5,357 in 

2019. This translates 

into a 19.3% increase.  

From 2019 to 2020 

the average sales price 

increased by 9.4%. 

In 2020 the average 

sales price was 

$386,000 compared 

to $353,000 in 2019. 

9.4%

2019 % 2020

Avg. Days on 
Market 26.9 -37.2 16.9

Avg. Price per 
Sq. Ft. $138.25 5.97 $146.50

TOTAL SALES VS. AVERAGE PRICE

*The Fredericksburg MSA includes the city of Fredericksburg and the counties of Spotsylvania, Stafford, Caroline, and King George. 
Data as of 1/05/21.

T
H

E
R

E
’S

 N
O

 P
L

A
C

E
 L

IK
E

 F
R

E
D

E
R

IC
K

S
B

U
R

G
HOW’S THE MARKET fredericksburg msa data

19.4%

2019 % 2020

Avg. Days on Market 41.0 -31.7 28.0

New Listings 9,136 -4.0 8,768

20192016 2017 2018 2020
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There were 7,592 total 

home sales in the MSA 

in 2020 compared 

to 6,356 in 2019. This 

translates into a 19.4% 

increase. 

From 2019 to 2020 

the average sales price 

increased by 9.1%. 

In 2020 the average 

sales price was 

$367,538 compared to 

$336,925 in 2019.

AVERAGE TRENDS
In 2020 on average a listing has stayed 

on the market for 28 days before closing. 

There were 8,768 new listings.

attached vs. detached

9.1%

20.5%
There were 811 total 

attached home sales 

in the MSA in 2020 

compared to 673 in 

2019. This translates 

into a 20.5% increase. 

From 2019 to 2020 

the average sales price 

increased by 7.8%. 

In 2020 the average 

sales price was 

$276,000 compared 

to $256,000 in 2019. 

7.8%

2019 % 2020

Avg. Days on 
Market 16.4 -51.2 8

Avg. Price per 
Sq. Ft. $135.00 7.04  $144.50

19.3%
There were 6,392 total 

detached home sales 

in the MSA in 2020 

compared to 5,357 in 

2019. This translates 

into a 19.3% increase.  

From 2019 to 2020 

the average sales price 

increased by 9.4%. 

In 2020 the average 

sales price was 

$386,000 compared 

to $353,000 in 2019. 

9.4%

2019 % 2020

Avg. Days on 
Market 26.9 -37.2 16.9

Avg. Price per 
Sq. Ft. $138.25 5.97 $146.50

TOTAL SALES VS. AVERAGE PRICE

*The Fredericksburg MSA includes the city of Fredericksburg and the counties of Spotsylvania, Stafford, Caroline, and King George. 
Data as of 1/05/21.
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455 Raleigh Rd

BELMONT

Navigated tough negotiations on 
bids on my client’s behalf.

PURCHASED FOR $358,000
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455 Raleigh Rd

BELMONT

Navigated tough negotiations on 
bids on my client’s behalf.

PURCHASED FOR $358,000

Ever wonder how far your dollar could go in different areas of our MSA? Follow below to see a few comprable 

homes in the area and how much you can get for your buck.

BANG FOR YOUR BUCK

455 Raleigh Rd

BELMONT
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bids on my client’s behalf.

PURCHASED FOR $358,000
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BELMONT

Navigated tough negotiations on 
bids on my client’s behalf.

PURCHASED FOR $358,000

Under $500,000

$500,000 - $750,000

$750,000+

4 Waverly Road
Asheville, NC 28803

ASHEVILLE

1930s cottage charm with
modern updates.

PURCHASED FOR $399,000 PURCHASED FOR $315,250

PURCHASED FOR $519,000 PURCHASED FOR $455,000

PURCHASED FOR $633,800 PURCHASED FOR $1,100,000

Ever wonder how far your dollar could go in different areas of our MSA? For each price range below, we’ve 

featured Nest listings that closed in 2020, for the areas of Asheville, a surrounding area within Buncombe 

County, and for an area in one of our surrounding counties.

BANG FOR YOUR BUCK

PURCHASED FOR $289,000

PURCHASED FOR $534,900

PURCHASED FOR $762,500

Under $400,000

$400,000 - $600,000

$600,000+

20 Greenbriar Road
Black Mountain, NC 28754

BUNCOMBE COUNTY

Vaulted wood ceilings and two
owners’ suites.

94 Granny Sheperd Road
Mars Hill, NC 28754

MADISON COUNTY

A-frame cabin with mountain views.

130 S French Broad Avenue
Asheville, NC 28801

ASHEVILLE

1910 Arts and Crafts historic home.

119 White Oak Road Ext.
Arden, NC 28704

BUNCOMBE COUNTY

High end finishes, fenced in yard, 
and new deck.

91 Shep Drive
Mills River, NC 28759

HENDERSON COUNTY

Mountain views, large back deck,
and a fireplace.

16 Ozark Spring Lane
Asheville, NC 28805

ASHEVILLE

East Asheville home with parkway trail 
access.

53 Longstreet Court
Weaverville, NC 28787

BUNCOMBE COUNTY

Luxury home with sweeping
mountain views.

3047 Smith Creek Road
Mars Hill, NC 28754

MADISON COUNTY

42 acre estate with two homes, barns, 
ponds, and a creek.

spotlight
C O M M U N I T Y

TOY LIFT
Charlottesville, VA

Now more than ever, families 

are facing unparalleled hardship. 

The need for toys and books for 

children has never been greater. 

Serving Charlottesville and the 

surrounding counties, Toy Lift’s 

mission to help local families  

has been instrumental in  

ensuring that these needs are  

met in our community.

This year, many of our agents 

partnered with Toy Lift to provide 

charitable donations. We are 

proud to have made a corporate 

contribution to their “Match 

the Elves” holiday fundraising 

campaign. Their goal of $15,000 

was matched by private donors, 

providing Toy Lift with critical 

resources needed to continue to 

help those less fortunate.

toylift.org

OUR YEAR IN REVIEW

As we all know, 2020 brought with it a unique set of challenges. 

When we made the decision to close our offices at the beginning 

of the year, we had to answer the question: how do we continue to 

serve our clients well? Thanks to the dedication of our agents, the 

ingenuity of our marketing and design staff, and the help of key local 

businesses, we exceeded expectations for the year.  

For 11 years we threw a party for our clients to thank them for being 

part of the Nest family. While it was an easy decision to cancel the 

big in-person event this year, we wanted to come up with a way to 

show the same level of appreciation.  

We settled on County Fair in a Box: a family friendly gift box filled 

with branded merchandise and local goodies from Chandler’s Bakery 

and Barbecue Exchange. The box unfolded to reveal fun coloring 

activities on all sides. Agents had the option to hand-deliver boxes to 

their clients or participate in a socially distanced pick up party. Both 

options allowed agents and clients to safely interact, bringing a small 

amount of joy to an otherwise challenging year. Additionally, in lieu 

of participating in the County Fair in a Box, agents were given the 

option to donate to their favorite charity on behalf of their clients.   

  

We were able to deliver hundreds of boxes to clients, and we 

appreciate the hard work of Chandler’s Bakery, which made more 

than 20,000 sugar cookies, and Barbecue Exchange, which delivered 

hundreds of jars of their delicious barbecue sauce. Entering the new 

year, we bring with us the same commitment from our agents, staff, 

and local partners that allowed us to have a successful 2020.

We’re not ashamed to admit that we stalk this 

popular food truck. The caterer for our Nest County 

Fair can be found at many local breweries. Don’t 

wait to arrive, their food sells out fast! We highly 

recommend everything on their menu!

BEVERLEY’S RIBINATOR BBQ

LOVElocal fredericksburg, va

Located just an hour north of Richmond, Virginia, and an hour south of Washington, D.C., the Fredericksburg 

area nestles along the Rappahannock River. Even with easy access to two major urban centers, Fredericksburg 

and Culpeper have maintained their special small town way of life. Welcoming and amenity-filled, there is 

never a lack of things to do and places to discover in the place Nest Realty Fredericksburg calls home.

The fabulous location of our Nest County Fair 

is also one of the most unique breweries in the 

area. Not afraid to try new flavors and experiment, 

Strangeways is the place for beer lovers with an 

adventurous palate.

STRANGEWAYS BREWERY

Some people have a calling, and the owners of Juan 

More Taco have been called to serve others. When 

the pandemic hit, they decided to step up by feeding 

the most vulnerable. They’ve since served thousands 

of meals to those in need.

JUAN MORE TACO

2020 allowed us to reintroduce ourselves to the 

outdoors, and the natural resources in our area 

answered our call. From walking trails and historic 

towns to river adventures, there’s always somewhere 

you can get fresh air. 

NATURE’S PLAYGROUND
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COOKIE JARS GIVEN
Over 400 cl ients were 

extremely happy to 
receive a jar of Nest 

Cookie Mix during 2019.

408
COOKIE JARS GIVEN

Over 400 cl ients were 
extremely happy to 
receive a jar of Nest 

Cookie Mix during 2019.
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COOKIE JARS GIVEN

Over 400 cl ients were 
extremely happy to 
receive a jar of Nest 

Cookie Mix during 2019.

408

West Coast electrical engineer turned East Coast real estate Broker, Gabe is always up for new 
life experiences. The one constant? His love for real estate. Gabe will bring that love and his 
problem-solving mind to every client’s need, and will do so with a smile on his face!

My favorite part about 
being a realtor is getting 

to help my clients through 
different stages of their 

lives and find a home that 
fits their needs.

JOAN NESTER 
Associate Broker
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CASE STUDY sold in 4 days

DAYS ON MARKET

4

CONTRACTS WRITTEN

5

The sellers of the house were motivated to sell quick to try and beat 

paying two mortgages. After our listing appointment we set an 

aggresive but realistic timeline to get the house prepped and staged 

for photos. Once the photos came in I put together a digital push to 

get the word out by enhancing the listing on our website to include 

a seller scoop, creating an email blast with the photos to my Realtor 

sphere, and posting the listing on social media to gain traction. After 

the listing went live, we got multiple offers and accepted an offer after 

four days.

OVER ASKING PRICE

$10,000

stats at a glance

455 Raleigh Road
BELMONT

4 Bed  |  3 Bath  |  2,500 sq. ft. 

R
E

A
L

 E
S

T
A

T
E

 T
IP

S



nestrealty.com


